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How the team at Remedy Oak Golf 
Club completed the mammoth task of 
replacing all of the club’s greens  
– with a little help from their friends

A greenkeeping 
Remedy

Q Rob, could you outline the 
project you undertook at 
Remedy Oak in the summer of 
2014?

A 18 greens in seven weeks! 
Originally we planned to core out 
18 greens to 1.5 hectares in total, 
but it turned into much more. We 
closed for seven weeks and firstly, 
we lifted the existing greens turf 
by hand, placing it as close to the 
green as possible. We then cored 
out the old rootzone to the gravel 
carpet using White Horse Contrac-
tors, checked all the drainage and 
repaired or replaced any damaged 
areas.

We then imported 100 tonnes 
of 2/6mm gravel to top up the 
gravel carpets plus 350 tonnes of 
90/10 rootzone per green to give 
us finished levels of 100mm deep 
gravel, and 300mm deep rootzone 
consistently across the greens. 
We then returfed the greens in the 
same manner as they were lifted.

There was so much work involved. 
1500 tonnes of commercial timber 
was extracted, and 180m of sleeper 
wall revetment was installed on 
two holes. Two in play ponds were 
deepened and reshaped, and new 
fairway drainage was installed on 
one hole and the driving range.

Q Why did you decide to work 
with Agronomic Services Ltd?

A During the lead in time to the 
construction period it was extremely 
important that we prepared the turf 
to the highest possible standard 
prior to lifting, and achieve the best 
possible root depth to enhance the 
recovery period.

I interviewed several companies 
who I felt could deliver the complete 
package, and decided to work with 
David Snowden from Agronomic 
Services. He assisted in designing 
a Foliar and Granular programme 
using the Floratine range of foliars 

and Angus granulars in a three 
stage process; prior to lifting turf, 
prior to relaying and post laying.

I found these programmes and 
the process of application critical to 
the success of the recovery program 
for the turf. David was a big support 
in the run up to the first turf being 
lifted and throughout the construc-
tion period. 

His knowledge and understand-
ing of what we were trying to achieve 
was invaluable.

Q Looking back would you 
prefer to seed import turf or 
use the existing turf?

A Like most clubs, we are a 
commercial business so we looked 
at the option of whether to seed, 
import turf or use the existing turf, 
and we chose to relay the existing 
turf.

If I had had the option of a longer 
grow in period and knowledge of the 
weather in advance I would have 
chosen to seed. But, up to this point 
the results have been stunning.

Q What were the project’s 
highlights, and if you were 
giving advice what would it 
be?

A The weather was terrific but I 
like to think this was no fluke. The 
construction period was chosen 
because recently it had been our 
driest time of the year. We now have 
a set of fully performing golf greens 
which are free draining and they 
have really been tested recently by 
heavy rainfall. 

The aim is to bring all the greens 
back into play by early April 
(weather permitting) six months 
from the end of the construction.

Key advice is to plan, plan and 
plan! Also, speak to greenkeepers 
who have worked on similar project 
before for important tips, which is 
something I do very regularly.

Q How many of your team 
were involved?

A I felt I could meet our targets 
with a team of 20. We have 12 
greenkeepers so I had to find eight 
extra staff.  

As the clubhouse was closed 
as well as the course during this 
period we decided to utilise the 
chefs, bar staff and golf pros to lift 
and lay the turf. 

Some may say this was a ‘recipe 

ABOVE: Combined team of 
greenkeepers and club staff



JANUARY 2015  GI 43@BIGGALtd

REMEDY OAK GOLF CLUB

for disaster’ – but they were bril-
liant. 

There was a real team spirit and 
passion to do the job well. This has 
pulled our team closer together and 
given everyone a new found respect 
for each other’s job roles.

Next, GI spoke to David Snowden, 
Managing Director of Agronomic 
Services Ltd, to discover why he 
believes prescription is so important.

Q You’re a great advocate of 
foliar feeding, why is this?

A We recommend true foliar feed-
ing as opposed to soil liquid feeds 
which are often confused.

The feed enters the plant just like 
a doctor’s IV drip into the patient. 
When a patient needs nutrients but 
is unable to ingest them naturally 
the doctor will administer an IV 
- this is precisely the idea behind 
foliars. 

Visually we can see the difference 
within 24 hours and in winter it 
really is the only satisfactory 
method of being able to stack 
carbohydrates and feed the plant. 
Foliars bypass the root system, 
making pH, microbes, nutrient 
tie-ups, temperatures and other 
factors irrelevant.

Liquid soil and granular prod-
ucts rely on root uptake whereas 
foliars are taken into the plant 
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via the leaves bypassing soil and 
root health issues. The differences 
between a foliar and a soil liquid 
product can be established by the 
quality of the raw materials, appli-
cation rates and spray volume and 
utilising a very fine spray mist.  

Q Why is it important to 
analyse the soil and water?

A This helps us understand the 
limitation of the growing medium 
and then balance the soils to ensure 
that the soils perform to their opti-
mum. We can identify what is in 
reserve i.e. the soil and also what 
is in solution and therefore has the 
potential to be available for plant 
uptake. 

It is also vital to analyse the water 
source as this can have a major 
impact on spray applications and 
nutritional balance in the soil.

Q What methods do you use, 
and how do you interpret the 
results and therefore prescribe 
the correct medicine?

A We take the soil and rootzone 
samples and send them for analysis 
using the services of Ana-Lync who, 
I think, provide the most accurate 
and comprehensive soil evaluation 
in the industry today.

Ana-Lync use an extensive 
system to regionalise the soil evalu-
ation, taking into account various 
soil, water and environmental con-
ditions, this combined approach 
to understanding soils allows us 
to see them in a more complete or 
three dimensional light.  

Q You specialise in oxygen 
products, why do these work 
so well and did Remedy Oak 
use them?

A Yes, as part of the overall plan 
we prescribed Oxy-Rush. We now 
offer a full range of oxygen products 
depending on what our customer is 
trying to achieve.  

This may be on greens or fair-
ways whether it’s thatch reduction, 
removal of black layer and algae 
or to reduce or replace physical 
aeration.  

In some cases physical aeration 
is not possible due to pressure 
to produce year round golf and 
Oxy-Rush has proven to be a valid 
alternative in these cases. 

This can save turf managers time 
and money when the calculations 
are made and it has the additional 
benefits to the soil, which then in 
turn improves nutrient uptake. It’s 
a win-win situation, fortunately 
we have the science and STRI test 
results to prove our Oxygen prod-
ucts work as well as testimonials 
from the industry.

Q How would you sum up your 
approach and how did you 
become involved at Remedy 
Oak?

A We recognise not one solution 
fits all and listen to our customers 
who understand and know their 
turf far better than we ever could.

We were thrilled to be invited to 
propose a nutrition plan to encom-
pass all three phases of the project. 
I then met with Rob to discuss the 
proposal and explain my method-
ology. Rob was very focused in his 
approach and his understanding of 
what was required meant that he 
was able to make an informed deci-
sion. It was a privilege to be involved.


